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Copyright Clearance Center 

Fair Use or Abuse? 

The Copyright Clearance Center (CCC) is 
a non-profit reproduction rights organization 
established in 1977 as a result of the revised 
US copyright law. Housed in an ocean-front 
offlice complex in Salem, Massachusetts, the 
CCC has 48 employees who work to collect 
and pay royalties to copyright owners 
anywhere in the world for photocopying 
done in the US. ESP has been a strong 
supporter of the CCC from the beginning 
and Mike Boswood, president of ESPC Inc., 
sits on its Board of Directors. 

Because there is sometimes confusion 
about the CCC, here are the answers to some 
of the most frequently-asked questions. 

Q: What exactly does the CCC do? 
The CCC is a clearinghouse for 

photocopying royalties. Copyright owners 
(usually publishers) register their 
publications (journals, magazines, books) 
with the CCC and establish the royalty they 
want to receive per copy made. To date over 
1200 publishers worldwide have registered 
more than 100,000 titles. The CCC enters 
this information into their computers. When 
they receive reports of copying from 
registered user institutions, they enter the 
data and calculate the royalties due, invoice 
the user, receive the money and distribute it 
to the copyright owner(s). An important and 
very large part of their effort is spent on two 
related areas : ( 1 ) convincing non-registered 
copyright owners and copying institutions to 
join in the system and (2) developing ways 
to either broaden their services or make 
them easier to use. 

Q : Does the CCC provide copies? 
No, it is only a clearinghouse for 

payments. It has no inventory or library of 
publications and makes no copies. 

Q : Who are the user organizations and how 
do they report photocopies? 

The CCC is intended to collect royalties 
which are due for copying which does not fall 
within the "fair use" provisions of US 
copyright law. In practice that means 
primarily copying by corporations and by 
document delivery services. Registered 
document supply services include 
information brokers such as Information on 
Demand (owned by Maxwell), secondary 
publishers (ISI, Chem Abstracts, 
Engineering Information) and independent 
agencies (such as UMI). 

There are two ways of reporting: one copy 
at a time or once a year under a license 
agreement. Under the Transactional 
Reporting Service (TRS), users report each 
copy which is made. This is obviously a 
cumbersome system, but it is necessary for 
certain types of copying. In 1987 55% of the 
TRS reporting was by corporations and 35% 
by document supply houses. 

Many corporations, however, object to 
both the work and lack of privacy inherent in 
reporting each copy made. Therefore, in 
1983 the CCC introduced a licensing 
program for inhouse corporate copying 
called the Annual Authorizations Service 
(AAS). Under the AAS, the CCC surveys a 
corporation's copying for a 90-day period ' 
andthen negotiates an annual license based 
upon the survey. The CCC has a very active 
mrketiq dapvtment responsible for 
ed- p s n ~ ~ d i n g  and registering'new, 
TRS rUS users. 
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rcarson plc and Elsevier NV 
agreed a significant exchange of 
shares between the two companies 
last September. Pearson issued 2 1.2 
million new ordinary shares to Else- 
vier, representing 8.7 per cent of the 
enlarged share capital. In exchange. 
Elsevier issued 9.8 million new 
shares, which represents 15.4 per 
cent of its enlarged share capital. 
The exchange of shares enables 
each company to participate 
directly in the financial benefits of 
the collaboration. 

The boards of both companies 
considered that the complementary 
nature of their respective publishing 
businesses, and particularly their 
shared strategic vision of the oppor- 
tunities in world scientific, educa- 
tional and business information 
publishing, provide the basis for a 
profitable association. Most signifi- 
cant long-term opportunities are 
found in scientific publishing, 
medical publishing, and financial 
and business information interests. 

Elsevier's subsidiary, ESP is the 
largest postgraduate scientific infor- 
mation publisher in the world. 
Addison-Wesley-Longman, Pear- 
son's professional and educational 
book publishing subsidiary, is a 
market leader in the US and the 
UK.  ESP and Addison-Wesley- 
Longman together would represent 
the world's foremost scientific 
publishing business. 

Churchill Livingstone, Pearson's 
medical imprint, is the market 
leader in the UK and has a sizeable 
presence in the US. ESP operates 
one of the world's best known 
medical databases, Excerpta 
Medica, which provides both on- 
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line access and some 55 abstract 
journals. Together these businesses 
would represent an even more 
significant force in traditional and 
electronic medical publishing. 

Pearson's and Elsevier's business 
newspaper interests. led by the 
Financial Times and NRC Handels- 
blad, respectively, represent the 
basis for exploiting fully the oppor- 
tunities provided by the creation of 
the single European market in 
1992. Collaboration between Else- 
vier's trade and technical journals 
publishing program and Pearson's 
business and professional informa- 
tion operations will lead to a 
strengthening of these activities 
with sound prospects for increased 
growth in Europe and the US. 

Both companies acknowledge 
that full realization of the potential 
benefits will require careful imple- 
mentation. Substantial resources 
are being devoted to product devel- 
opment by both Elsevier and Pear- 
son, and considerable attention is 
being paid to the application of 
electronic information technology 
to publishing operations. Following 
the exchange of shares, Pierre 
Vinken, chairman of Elsevier, was 
appointed to the board of Pearson, 
and it is intended that Lord Blaken- 
ham, chairman and chief executive 
of Pearson, joins the supervisory 
board of Elsevier. 

Incidentally, the exchange of 
shares between Elsevier and Pear- 
son has indirectly enlarged Else- 
vier's interests in the Wolters 
Samsom Group, a Dutch publish- 
ers. One of its subsidiaries, Wolters- 
Noordhoff-Longman is a 50/50 
joint venture with Pearson. 



Elsev :SF 
Intend to Move 

The Mayor of Haarlemmermeer, A.J. van Dulst (right) on a recent visit to ESP's warehouse 
for books at Boesingheliede, some l5 kilometers west ofAmsterdam. Van Dulst was guided 

Elsevier and ESP are planning to 
occupy a yet-to-be-built office 
complex in Amsterdam. Initially 
the complex would house the Hold- 
ing company and ESP, including 
the Medical Communications Divi- 
sion. However, it may also be 
shared by Bonaventura, another I 
Elsevier subsidiary, following the 
results of a study. Because leases for 
ESP's Molenwerf and Overmolen 
buildings and Elsevier's headquar- 
ters in Amsterdam expire after 
199 1, the removal is expected to 
take place in 1 992. 

The precise site of the new 
complex is not known yet but its 
intended location is nearby in West 
Amsterdam/Sloterdijk as part of 
the Teleport Plan, a developing 
business area to be served by 
advanced telecommunications 
connections provided by Amster- 
dam's City Council. This location 
satisfies quality and price require- 
ments, is reached easily by all forms 
of public transport and has plenty 
of private parking space available. + 

Commuting distances for Amster- 
dam-based staff would remain very 
much the same. 

Elsevier intends leasing the new 
premises which means that an 
investor needs to be found who is 
prepared to construct the complex 
for Elsevier. ESP management 
supports the plan which in accord- 
ance with Dutch law will be 
presented to the Company Councils 
of both Elsevier and ESP. Definite 
decisions will be made once their 
advice has been heard. After that, a 
list of requirements should be 
drawn up and negotiations with the 
Amsterdam City Council regarding 
facilities in Teleport completed. m 
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customers worldwide. Elsevier is represented 
at the peak by ESP, the market-leading inter- 
national publishing house. 

Since we have been anxious not to have 
the Company become overdependent upon 
this one rich, but relatively small, market, it 
has been our policy during the last ten years 
to go for growth in the middle section, in the 
~mfessional illformation sector and in the 
business-to-business market, both in Holland 
and abroad, primarily in America. Concomi- 
tant with this, our presence in the consumer 
market has been drastically reduced. 

Until a few years ago, Elsevier was the 
largest bookpublisher in Holland. We have 

the nature of our sales. We have markedly 
changed the nature of the Company without 
altering its size. The results speak for them. 
selves: Our operating margin has increased 
twofold in five Years and our net margin has 
even been trebled. 

Elsevier C~mently derives two-thirds of its 
trading results from markets outside 
Holland: from local operations in America 
and from the worldwide dissemination of 
scientific information. Approximately half 
our profits from foreign markets comes from 
America and the remaining half jointly from 
Europe and Japan." 

- Elsevier always refers to profit growth and 
~ m f i t  S O ~ V C ~ S  rather than to sales. Why do 
YOU attach so much value to profit growth? 

interested in the extent of our sales; at Else. 
vier this factor has always been subordinate 
to that of the margin, and naturally not just 
in the short term. We believe that everything 
that is beneficial for a company is to be 
derived from profits. 

If profits are sound, we do not need to 
w o w  too much about an unsuccessful prod- 
uct or for any reverses that can happen, at 

m w n s ,  no stocks, any time and anywhere. We are better able to 



not need to cut back on development proj- 
ects and acquisitions or on the necessary 
maintenance of our magazines. And, last but 
not least, we are able to attract better quali- 
fied staff because we can often better pros- 
pects than a marginal company. ~urther- 
more. our labour force obviouslv has fewer 
worries about job continuity. Ali of this is 
true in increased measure when profits are 
continuing to rise; to stand still is to regress. 
Thus, we are striving the whole time for 
growth, by which, of course, I mean profit 
growth. 

But I have to admit that, during the last 
few years, we have been devoting rather 
more attention than in the past to the overall 
size of the Company. The larger a company 
is, the greater is the absolute takeover figure 
a potential buyer would have to pay, which 
in turn means that there is less chance of its 
losing its independence. A large company is 
always less marketable than a small one; the 
larger a profit-making company is, the more 
difficult it is to take it over." 

- In your Annual Report you refer to the 
large Dutch publishing companies as 
'medium-sized'. Why do -/ou not refer to them 
as 'large', since that is what they are, surely? 
Vinken: "They are large, of course, as 
publishing concerns. But if you compare 
them with companies in other markets, you 
could not usually describe them as such. In 
the Fortune 500 list of the world's largest 
companies, only one publishing organization 
features in the first 100 and that is Time Inc. 
which happens to be ranked 98th. The other 
major American publishing concerns are 
ranked between 100 and 300. In point of 
fact, the actual size of the large Dutch 
concerns can be seen in perspective when 
one realizes that total sales achieved by all 
Dutch publishing companies together 
amount to a mere Dfl. 7000 million, which is 
less that the figure achieved by the Bertels- 
mann company in West Germany." 

- During the presentation of your Annual 
Report, you spoke about a trend towards 
concentration in the publishing world. You 
pointed to a world containing a limited 
nbmber of d l y  big concerns. Do you envis- 
age such a scenario being acted out on m indi- 
vidual national h i s ?  There are many 
national or I d  publishers busily active in a 
host of countries, as well as those servicing a 
limited sector of the market, are there not? 
Vinken: "In point of fact, this concentration 
has been going on since at least the end of the 
World War I1 and it is being played out in 
lots of countries. Publishing concerns often 
start out as a on&-man or family business, to 
be sold later by the owner or heirs. They then 
become part of medium-size publishing 
companies, which in their turn, are taken 
over by the big ones. There will always be 
large and small publishers, but the medium 
size concerns are being increasingly acquired 
by big publishers operating at an interna- 
tional level. Occasionally, a big concern is 
broken down into separate sections, such as 
CBS apd Harcourt Brace, but concentration 
as such continues. 

In my opinion, it is becoming an increas- 
ingly more substantial trend and a more 
international one. This is not surprising 
because companies have to grow, and growth 
on a satisfactory scale is impossible if it 
simply would have to be autonomous. Thus, 

increasingly bigger concerns are coming into 
existence and o~erating on a worldwide 
basis, and in order to maintain their growth, 
they have to acquire more and more compa- 
nies. It is primarily the medium-size 
company, usually a regional or national 
concern, which is the target for takeover. At 
the present moment, there are some two 
hundred such companies throughout the 
world and they constitute the favourite 
fodder for the big growers. 

But even the smallest publishing concerns 
in a national market sector cannot avoid 
being taken over, a point that can be illus- 
trated by the series of small acquisitions 
made by Elsevier in America or by Kluwer's 
acquisitions, recently made in West 
Germany. The total number of really big 
concerns operating at an international level 
will always be limited, because however large 
the world market is, it is in itself limited. As I 
said, small publishing concerns are contin- 
ually being created, and the cycle described 
above goes on." 

-Does Elsevier intend to remain n medi6m- 
sized publishing concern or do you see my 
possibility of the company expanding into a 
-or international publishing or media 
concern? 
Vinken: "I do not see any essential differ- 
ence between the activities of a publishing 
concern and those of a media concern. 
Broadcasting is a natural extension of the 
publisher's activities. Both sorts of products 
compete for the consumer's time, 
programmes are produced in part by similar 
editorial units and a major part of profits 
derives from the same advertising budgets. 

There has been much less governmental 
interference with radio and television in 
America, with the result that publishing 
concerns are often active in this field. Such a 
situation is largely impossible in Europe. 
Television and radio in Europe are, in the 
main, financed out of public funds. The 
broadcasting organizations even compete 
with the publishing concerns. Naturally, this 
puts a brake on the natural development of 
newspapers and magazines, which are 
already having a hard time, particularly in 
the small language areas in Europe. 

I am pessimistic about the rapid appear- 
ance of real media concerns in Europe, 
although people like Berlusconi, Maxwell 
and Murdoch seem prepared to fork out a lot 
of money in this direction. Besides, Elsevier 
on its own would be too small to become a 
big international media concern and cannot, 
under its own steam, even be in the same 
league as the major international publishing 
concerns. The Dutch-speaking world is too 
confined, and we could never catch up to the 
really big companies. I 

American companies like Times Mirror 
and Gulf & Western, and European compa- 
nies such as Bertelsmann, Reed and Maxwell 
are doing more gobbling up than the 
medium-size local concerns. And' they are all 
growing markedly in the international, 
English-speaking markets, which in their 
turn will continue to expand because, slowly 
but surely, English is becoming the world's 
main language. 
. The large family businesses in particular 
are growing more quickly. When dealing 
with an acquisition, we must always keep i n  
eye on our quotation rate and profit per 
share. These two factors form an almost self- 

evident brake on expensive acquisitions, 
because if we were to pay more than what the 
Elsevier share costs on the Exchange, our I 

shareholders will then suffer a reverse, if only 
in the short term. Family concerns are able 
to consolidate their strategic positions in 
world markets and for them profit per share 
does not always have the main priority. 

An attractive alternative for one or more 
large acquisitions would be a cooperative 
merger with a partner of approximately the 
same size (i.e. medium-size), preferably 
with an international orientation and located 
in the English-speaking world. But even then - 
the resultant combination would not really 
belong to the group of big publishing 
concerns and it would run the risk of being 
taken over in the fullness of time. 

Another alternative would be to go for a 
sort of network merger with one or more 
larger international partners, thereby trying 
to achieve the best of two worlds: forming 
part of a large, expanding international 
collaborative union of publishing concerns, 
whilst at the ?me time remaining very 
largely independent by, for example, contin- 
uing to exist as a separate Stock Exchange 
auotation. 

Yet another, probably theoretical, possibil- 
ity is the creation of a large Dutch publishing 
concern by means of a merger of three or 
four big companies. Such a Dutch combina- 
tion would probably be big enough, given 
strong growth, to maintain its independence 
in the long term within the European market. 
But the new combination would not be 
particularly international in its orientation, 
and that would be no small blemish. This 
could be erased in due course by the continu- 
ous purchase of medium-size publishing 
companies abroad. 

For preference, we want to purchase 
growth in the English-speaking world, mainly 
in the United States or the United Kingdom. 
However, the prices currently being asked 
are very high, because most, if not all, of the 
larger European publishers also want to get 
into the States. 

If we should nevertheless pay these prices, 
say 20-30 times net profits, the companies 
so acquired would not contribute to the 
desired return. To put it in stark terms, we 
have to invest at least Dfl. 100 million to 
obtain a net annual profit of Dfl. 5 million. 
And I have not yet mentioned the risks one 
encounters in the foreign market. The 
smaller purchases that we could acquire for 
what are still reasonable prices are insuffi- 
cient in number and size for them to be able 
contribute completely to desired corporate 
growth." 

-You are not really against unfriendly take- 
overs, are you? 
Vinken: ''Not in the slightest, although I 
would certainly say that an agreed merger is 
much the best solution. Elsevier has natu- 
rally taken measures to protect itself against 
unfriendly takeovers. It would be odd indeed 
if we had been the exception in taking advan- 
tage of the possibilities currently available 
under Dutch law. But as far as we are 
concerned, such protection does not have to 
be so extreme. A strong board of manage- 
ment really does not need to be afraid of 
being taken by surprise." 
-by P.C. van Wermeskerken 
Translatedfrom the Dutch 

. by Kenneth Ellison Davis 
@ I 



Resources, Conservation and 
Recycling 
H. Alter & M.E. Henstock, Editors 

In a rare move, two established 
journals, Resources and Conserva- 
tion, formerly published by ESP, 
and Conservation and Recycling, 
formerly published by Pergamon 
Journals Ltd, have been combined 
to improve them as a business 
enterprise and ensure a continued 
service to readers and authors. 
Thus, a single major reference work 
in the field has been provided. 
Authors have a central source for 
publication of their work and will 
reach a larger audience. Subscribers 
to the new journal now receive the 
papers previously split between the 
two publications. Fulfillment is 
being carried out by Elsevier. 

Resources, Conservation and 
Recycling is dedicated to detailed 
and comprehensive investigations, 
analyses and appropriate reviews of 
the interdisciplinary aspects of 
renewable and non-renewable 
resource management, particularly 
their conservation. Topics include : 
recovery of material and energy 
from both established and new 
sources; management of natural 
resources including implementation 
of public policies for conservation; 
and relevant topics regarding the 
efficient management and use of 
air, water and land resources. 
Acquisitions editor: Jacques Kiebert 
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Global Climate Change Digest 
R.W. Pratt, Editor 

Global Climate Change Digest is 
billed as the most comprehensive 
and up-to-date guide to current 
information on greenhouse gases 
and ozone depletion. It's a monthly 
communication channel to all that's 
happening in research, policy- 
making, and special events related 
to the study and control of large- 
scale changes to the world's climate. 
With special emphasis on the 
continuing build-up of atmospheric 
carbon dioxide, methane and other 
"greenhouse" gases, the digest 
focusses on the causes, dynamics 
and effects of global climate 
changes triggered by human indus- 
trial activity and man-made 
compounds. / 

From emission control and alter- 
native technologies, to atmospheric 
science, ecological management and 
environmental law, Global Climate 
Change Digest covers all disciplines 
concerned with the long-term rami- 
fications of ozone depletion and 
greenhouse warming. Much more 
than just a guide to current litera- 
ture, the digest also points out 
upcoming events, available sources 
for obtaining educational materials, 
and new research opportunities, 
grants and contracts from a variety 
of institutions. 
Acquisitions editor: Joel Claypool 

science 
E.N. Ganic & R.K. Shah, Editors- 
in-chief 

Experimental Thermal and Fluid 
Science provides a forum for origi- 
nal, previously unpublished 
research that enhances understand- 
ing of heat transfer, thermody- 
namics, and fluid mechanics and 
their applications. The journal 
covers research undertaken in 
things like combined heat and mass 
transfer, and thermophysical prop- 
erty measurements and techniques. 
Relevant scientific and engineering 
applications also include nuclear 
reactor systems, rotating machinery 
and industrial furnaces. 

The journal publishes the results 
of experimental work together with 
theory, analysis and numerical 
studies. Authors are encouraged to 
report on experience gained and 
lessons learned in building test 
facilities, and in measuring and 
reducing test data, which are impor- 
tant aspects of any experimental 
work. Therefore, papers related to 
the development of new experimen- 
tal methods, visualization tech- 
niques and instrumentations are an 
important part of Experimental 
Thermal and Fluid Science. A 
section of each research paper deals 
with the practical significance of the 
results for the designer or engineer 
working in industry. 
Acquisitions editor: George Novotny 
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When a national sports team 
finds itself in the world spotlight, 
this usually engenders enthpsiastic 
resDonse at home. The Dutch 
national field hockey team has 
been doing very well internation- I 
ally for some t h e  now, which has 
made hockev. with 130.000 reau- 
lar players, ihe second host Gpu- 
lar sport here after soccer. 

One thing that makes hockey 
more interesting than other sports 

n is its social side. Most clubs are 
mixed - men and women - 
which makes for very pleasant 
socializipg before and after the 
matches, not to mention a better 

m \ atmos~here for understanding I 
betwkn opposia teams. ~ h i i  
may be the reason why. hockey 
club membership is still on the rise 

to paying off the half a million - 
Duteh guilders (quarter of a mil- 
lion US dollars) required to install 
an artificial grass hockey pitch. 

Right now there are hundreds of 
artiftci-al grass pitches in the Meth- 
e-& Theseenable play under 
all w~ltfher conditions, and more 
are b d ~ n  built. To take a d v a n k  
of the a&ndance of playing f a d -  
ties, tb;e "business hockey 1-e" 
waa S m d  last year. The league is 
activeall over Hollapd, with no % , 

less than 7 1 men's and 30 worn- 
en's teams in Amsterdam aboae. 
Of course, Slsevier is rep'ewnted, 
with 22 men and 3 women now 
participltting. The tough competi- , 
tion in our diviaiion includes teams 
from the PTT (Dutch Post 
Off~tce), FoQer Aircraft, Brit* 
Petroleum., Schiphol Airport, var- 
ious banks, and our pubqsbing 
COU- at the VNU. Elscvier's 
firskmstch @ast the PTT netted 
us a quite respectable 6-2 victory. 

The spid gathering which fol- 
lowed will not be soon forgotten. 
(It's Eumy how easily contacts are 
established with beer in hand.) 
Talking with colleagues is always 
interesting and though it's not the 
primary purpose of the hockey 
games, it sometimes leads to new , 

busi~s'relationships. For &is 
and.aoh~f reasons, the initiative of 
the o-ers and the support of . 
the Btlrrd is always appreciated.. 
by Tom ten Hoope 







Eeflce Smit joined ESP BV on 
October 1, 1988. Initially she is - I 

&responsible for a research project 
concehing ESP's external relations. - .  

Deepak Gupta joined ESP Ltd. as 
financial controller, reporting to 
Car1 Stott, general manager, 
Finance, on October 4, 1988. 

Jonathan Smith joined Elsevier 
Applied Science Publishers as a 

- trainee promotion manager in the 
marketing department on October 
10,1988. 

Stephen (Bill) Byway joined the 
EMPO Marketing & Sales depart- 
ment on October 1 5,1988 as 
customer service manager. 

Mary Tappenden and Julie Peate 
both joined EASP as trainee promo- 
tion managers on October 1 7, 1 988. 

Transitions 
Peter Shepherd, formerly coordi- 

nator of the'two PSED Chemistry 
,, publishing units, was appointed 

FILE 
head of the Chemistry 1 unit on 
September 1,1988. Shepherd 
replaces Brody Dempster who is 
now concentrating more on devel- 
oping publishing policies. One of 
Dempster's first projects is to 
research the impact and dissemina- 
tion of Japanese scientific informa- 
tion in the Western world. 

Umur Kavlakoglu, formerly order 
entry supervisor, was promoted to 
book fulfillment manager, at ESPC 
Inc. on September 5, 1988. 

Laura O'Reilly was transferred 
from ESPC Inc.'s North American 
Database Group to New York 
Marketing Services as administra- 
tive coordinator on September 26, 
1988. 

Willem van Gammeren, formerly 
ESP's handyman in the Overmolen 
building, was promoted to assistant, 
Office Services, On October 1, 
1988. He replaces Ria Vink who has 
taken up a new position at Elsevier 
Services BV. 

Farewell 
Justine Frain, formerly head of 

the EMPG Marketing & Sales 
department left ESP on September 
30, 1988. 

David Janse, formerly promotion 
manager in the Biomedical Divi- 
sion's Industrial unit, left ESP on 
September 30, 1988. 

Pieter Bolman, formerly a direc- 
tor of the Physical-Sciences & Engi- 
neering Division whose portfolio 
covered planning, research and 
devefqpment, left ESP on October 
1, 1988. 
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l ESP World is an internal publication of 
Clsevier Science Publishers. 
It appears six times a year, in January, 
March, May, July, September and 
November. 

ESP World welcomes material 
submitted by readers, written in 
English or Dutch (which will be 
translated). ESP World reserves the 
right to edit ail material accepted for 
publication. Address contributions 
and other correspondence to: 

ESP World, 
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The 20th anniversary of FEBS Letters was 
celebrated in style with a special birthday 
cake at the International Congress of 
Biochemistry held in Prague earlier this year. 
Published by ESP's Biomedical Division on 
behalf of the Federation of European 
Biochemical Societies, FEBS Letters is one of 
the world's leading journals in biochemistry 
renowned for both its quality and speed of 
production. 

Since its inception in 1968, the journal has 
brought to its readers the most important 

developments in biochemistry, biophysics, cell 
and molecular biology. This is evident from 
the prominent papers, quite a number by 
Nobel Prize winners, published in FEBS 
Letters during the past 20 years. 

Tl~i.r  special,^ huh-cd, jit'e-tiered birthday cake 
iras a s~~r~~ri.vepres~tit , f iotn the BhlD to tnurk 
the 20th annircr:sary r?t'l:EJHS Letter's. 
;Ilanaging Edrtor. of'Ff<flS Letters, C;io,:gio 
Senienzcr blows out tlie candle~v hhclped 
Hhll) Prottzotion ,ktunager, Karina Pater. 


